


Empowering Tomorrow's Leaders Today:

Ambassadors’ Mission of Service, Networking, and Leadership

The Sanders COBT Ambassadors play a vital role in showcasing the excellence of the Sanders College of Business
and Technology at UNA. With a mission to represent their college, these ambassadors participate in numerous events
both on and off-campus. Their primary objective is to foster lasting friendships within the UNA community. As
ambassadors, students have the unique opportunity to develop their leadership skills, expand their professional
network by connecting with local and regional business partners, and share their own inspiring UNA stories with
prospective students. Moreover, they also create meaningful connections with international students, contributing to
a diverse and inclusive campus community.

During the 2022-2023 academic year, the Ambassadors organized a diverse array of events that brought the UNA
community together. One of the highlights was the Habitat for Humanity Service Day where Ambassadors partnered
together with other student groups in the College and worked on a new home in the Shoals community for families
in need. Another memorable event was the Pumpkin Bash, where students were invited to gather on the Raburn
Wing lawn for pumpkin carving. This event provided a platform for students to showcase their creativity, bond with
their peers, and embrace the Halloween spirit. International Game Night was an engaging event with facilitated
connections between business students and international students, fostered cultural exchange, networking
opportunities, and a sense of community. Additionally, the ambassadors actively participated in the First Day of
School's Lucky Dip, distributing pencils to new students and welcoming them on their first day at UNA. Through
their dedication and commitment, the Sanders COBT Ambassadors contribute significantly to the success and
reputation of both the College and the University as a whole.
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Lead Ambassador: Lauren Quigley
Vice-Lead Ambassador: Rachel Pierce

Hunter Bays Josephine Lolli Thin Yati Su
Marvin De La Cruz Serrano Jonathan Perry Hai Tran
Haley Donaldson Madison Prince Omonegho Ugheoke
Debbie Gomez-Mayen Ben Starkey Taylor Walker

Taylor Troutt
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Pictured are students attending various events from the 2022-2023 year hosted by the Sanders COBT Ambassadors including: First Day of
School Welcome, Habitat for Humanity Service Day, The Pumpkin Bash, and International Game Night.




Honoring a Visionary:

By Raysha Rhea ‘10, 21
For the Sanders COBT Annual Report

In the ever-evolving world of business,
the trailblazers are the ones who stand
out — those who not only spot
opportunities in the market but also
have the audacity to turn their dreams
into reality. The legacy of Joel R.
Anderson, a visionary businessman
and mentor, continues to thrive
through the Joel R. Anderson Center
for Innovation and Entrepreneurial _
Studies at the University of North University of

Alabama (UNA). | I NORT H
#3% AL ABAMA

In a significant step toward

nurturing the entrepreneurial spirit
among students, the Anderson family's
generous donation in 2022 has brought Pictured above: President Kitts awarding Joel Anderson with an Honorary BBA
to life the Joel R. Anderson Center, Degree at the annual College of Business awards banquet on April 13, 2015.
along with a groundbreaking Bachelor Anderson said receiving this degree meant a lot to him. “I was truly bonored to

of Business Administration in Innovation eceive an bonorary bachelor’s degree from UNA. And it happened to be on the 50th
and Entreprencurship that launched anniversary of when I would have graduated. I can now grace a wall in my office with a
this fall degree I am sincerely proud of.”

“This gift from the Anderson Family will make a significant impact for generations of students and faculty to come,”
said Dr. Greg Carnes, Dean of the Sanders College. It allows us to provide a unique, innovative, and high-quality
academic program for future entrepreneurs and innovators. Excellent education transforms lives, and we are so
grateful for the Anderson family and all they have done for our students, faculty, staff, and alumni.”

Joel R. Anderson's impact on the Shoals area was profound and lasting. His entrepreneurial journey was character-
ized by the establishment of hundreds of successful companies, including TNT Fireworks, Books-A-Million,
Anderson Press, and Whitman Publishing Corporation. He didn't merely build businesses; he forged a path for
others to follow. For many years, Joel dedicated himself to creating a new generation of business leaders in the
Shoals by providing mentoring and capital for young entrepreneurs starting businesses. Sadly, Joel R. Anderson
passed away in October 2020, but he leaves behind a legacy of innovation and a dedication to nurturing the
entrepreneurial spirit in others.

The Joel R. Anderson Center for Innovation and Entrepreneurial Studies, housed within the Sanders College of
Business and Technology, stands as a testament to Joel's commitment to the community and his enduring belief
in the power of entrepreneurship. The center's location, a mere five minutes from the UNA campus, makes it an
accessible hub for aspiring entrepreneurs to gather, collaborate, and innovate.
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Joel R. Anderson's Legacy

The Center includes "The Generator," a sprawling 6,000
square-foot makerspace and student incubator. The newly-
renovated facility is equipped with state-of-the-art tools

and technologies, including a diverse array of equipment
such as 3D printers, laser cutters, circuit printers, and sewing
machines. This innovative space empowers students to take
their ideas from concept to creation, fostering a culture of
experimentation and creativity:.

The primary objective of The Generator is to provide aspiring
student entrepreneurs with the resources, mentorship, and
guidance necessary to turn their innovative concepts into
thriving businesses. Through a range of services, including
mentorship from faculty and business leaders, access to
co-working spaces, and skill-building workshops, The
Generator creates an environment that bridges the gap
between theoretical learning and practical application,

while offering students a unique platform to develop their
entrepreneurial acumen outside the classroom.

The Joel R. Anderson BBA in Innovation and Entrepreneurship
program caters to the rising demand for individuals skilled in
driving innovation and entrepreneurship in today's dynamic
business landscape. The program offers two concentrations:
Entrepreneurship and Agile Management and Leadership.
These concentrations provide students with tailored
knowledge and skills to excel in their chosen path.
With the majority of classes held at The Generator,
students will benefit from immersive, hands-on
learning experiences that prepare them for the
real-world challenges of launching and managing
business ventures.

The Center, along with the BBA in ’ o
Innovation and Entrepreneurship, serve =] —
as a testament to Anderson's enduring L
legacy. By providing students with the

tools, resources, and mentorship needed

to foster their entrepreneurial aspirations,

the Center ensures that Joel's vision of
empowering the next generation of business
leaders continues to flourish.
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PROFESSIONAL SELLING

) Triumphs of Sales Competition Season

By Raysha Rhea ‘10, 21

For the Sanders COBT Annual Report

The Steele Center for Professional Selling has once again proven its commitment to nurturing top-tier sales talent.
With a dynamic lineup of competitions, both at the national and internal levels, its students have soared to new
heights of success. Undoubtedly, the Center's students demonstrated their prowess by participating in an impressive
total of 12 competitions throughout the year. An extraordinary feat, with eight of these competitions held at the
national level, hosted by renowned universities such as Baylor University, Florida State University, University of
Wisconsin-Eau Claire, llinois State University, Kennesaw State University, and the University of Toledo.

Recognizing the importance of sharpening skills in a supportive environment, the Steele Center organized two
internal career summits and speed sell competitions. These events allowed students to fine-tune their sales techniques,
receive valuable feedback, and showcase their talent to potential employers. In addition, the Center hosted a
corporate-sponsored competition with Greenway Automotive Group. This unique opportunity allowed students to
engage directly with professionals, gain insight into real-world sales scenarios, and foster a spirit of healthy
competition among their peers. The Center's ability to provide opportunities that bridge the gap between academia
and industry further reinforces its dedication to preparing students for the sales force.

Over 130 UNA students competed in sales competitions this year, with many of them representing UNA at the
national level. These students consistently outshone competitors from other top-ranked sales programs across the
country, leaving a mark of excellence wherever they went. Their impressive performances serve as a testament to the
Center's dedication to sales education. .
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The Steele Center's impact extends beyond the competition arena, as it successfully provided opportunities that
allowed seniors to be placed in full-time positions prior to graduation and provided internships for students that are
on the path to graduating. Renowned companies such as NASCAR, Cintas, United Benefits, ALKU, Boeing, Hewlett
Packard Enterprise, State Farm Insurance, Paycom, and Disney recognized the caliber of talent nurtured by the center
and eagerly welcomed our students into their ranks.

The Steele Center for Professional Selling has undoubtedly left an indelible mark on the world of sales. Through a
variety of competitions, the Center has consistently provided students with opportunities to showcase their skills
and network with industry leaders. With a multitude of awards and job placements, the center's dedication to fostering
excellence and empowering its students shines through. None of these competitions or opportunities would be
available to sales students without the help of Corporate Partners. The invaluable support provided by these partners
has enabled students to travel to competitions and events at all levels. Thank you, corporate partners, for your belief
in our mission and investment in our students' success.
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Kar ly Har per Attention employers and recruiters!

Are you looking to connect with top sales talent? We would

Program Coordinator
love to have you on campus to attend our Sales Summit!

7 TN unasalescenter@una.edu
Jl ; _~‘: 256.765.5269
di ‘\\\{

| look forward to hearing from you soon!

Pictured Above (from left to right): Dean Moore, Clayton Moore, Taylor Troutt, and Brian Morgan (Manager of Partnerships and Experiential
Learning) at the University of Toledo Invitational Sales Competition. Clayton Moore placed 5th in the Gold Junior Division and Taylor Troutt
placed 4th in the Bronze Freshman/Sophomore Division.

Pictured Left (from left to right): Brian Morgan, Nicolas Walker, Talon Pritchard, Colby Johnson, Joseph Augustus, Maria Saltos Estrada, and
Dr. Erin Gillespie (Director) at Kennesaw State University for the National Collegiate Sales Competition. Talon Pritchard placed first in the

Speed Sell Competition and Nicolas Walker placed as a Sales Role-Play Quarterfinalist.
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GIVING:
By the Numbers

We sincerely thank each person for the gifts
donated during the 2022-2023 year. Your
contribution established meaningful educational
opportunities for students, including funding for
scholarships, hands-on experiential learning,
study abroad trips, new technology, and
academic program improvements.
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| am immensely grateful, touched,
and honored by the generosity
of UNA's donors and impact they
have on my life. In them, | see a
bright future for myself and for
other students like me, and |

am inspired to always pay their
kindness forward. They are the
reason | can pursue my career
aspirations and gain valuable
experiences |'ve only ever
dreamed of.

Abby Richardson

MBA Scholarship Recipient

Scholarships
80

STUDENTS AWARDED

$110,000

IN SCHOLARSHIPS
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Your passion. Your philantbropy. Every giver. Every gift. Matters.

una.edu/business/give
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EXECUTIVE BUSINESS COUNCIL

JILLANDREWS
CREATE Architects

JOE BEAVER
First Southern Bank

ANDY BETTERTON

City of Florence

CAITLIN BURNS

Shoals Chamber of Commerce

MIKE BYERS

Coker & Palmer, Inc.

MATT COOPER
CB&S Bank

DAVID DANIEL
Global Perspectives, LLC

JEFF DANIEL
CB&S Bank

PAUL DEMASTUS
LBMC

JOE FIELDS
Shiloh Holdings

JERRY GROCE
Easter Seals of NW Alabama

JAN INGLE
YMCA

KEVIN JACKSON
N

JAKE JACOBS

Regions Bank

KIM KRAFT
TNT Fireworks

BURTON LEWIS

Lewis Electric Supply, Inc.

HAROLD LEWIS
H.W. Lewis Store Equipment, Inc.

SCOTT LOVELACE

BILL LYONS
Lyons HR

ANDY MANN
United Community Bank

KRISTEN MASHBURN
KPMashburn Consulting

STEVE MCCLANAHAN
JRAManagement, LLC

The Executive Business Council (EBC) consists of business
professionals and industry leaders who help shape the

College's strategic direction by facilitating new opportunities
that benefit the Sanders COBT students. The faculty, staff,

and students thank each council member for their time and

dedication to UNA.

Pictured (right): The Executive Business Council Meeting from April

2023 with guest speaker Bill Sanders.

GILES MCDANIEL
Shoals Business Incubator

SCOTT MILLIET
Retired U.S. Navy

DAVID MUHLENDORF
LDM Company

JON PANNELL
First Metro Bank

LISA PATTERSON

Patterson, Prince and Associates
DAUGHTRY PERRITT

TIM ROBERTS

State Farm

GORDON RUGGLES

Martin, Inc.

STEVE SLEDGE
KPMG

GREG SOLOMON
Bank Independent

ROBERT STEELE
MPB Health

SHERRI STOUT
Birthday Direct, Inc.

DAWN TRUITT
Valley Credit Union

WOODY TRUITT
TruMarketing, LLC

BUD WARD
Independent Marketing
and Advertising

TOM WHITE
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